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Introduction

Following the huge success of the M&A Trends Report, 
published annually by DLA Piper’s Corporate group, we have 
prepared a complementary report which provides insight into 
the key trends observed by our Corporate Disputes group. 
Read an overview of the M&A Trends Report and request 
a full version here.

DLA Piper has the largest dedicated disputes practice in 
the world, and our exceptional scale and reach enables us 
to provide unrivalled insight into the current state of the 
corporate disputes market on a local and international level. 
In this report, our partners from across the globe comment 
on trends already observed and offer a well-informed view of 
what the future may hold for our clients. Given the pandemic 
is dominating strategy for many businesses, our report 
addresses the impact of COVID-19 on corporate disputes 
and looks for potential points of comparison with past crises. 
We also look at other emerging trends.

https://www.dlapiper.com/en/us/insights/publications/2020/11/global-ma-covid/
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Global Trends

While the extent of impact will vary, the COVID-19 pandemic has had an effect 
on business everywhere, leading to the emergence of some global trends. 
Although (as was the case following the financial crisis of 2008) there may be some 
delay before the full impact of the pandemic manifests itself in legal proceedings, 
an increase in disputes is widely anticipated. That is the case both because of the 
direct financial impact of the pandemic (where the real estate and hospitality sectors 
have arguably been hardest hit) but also because of the way in which the aftermath 
of the pandemic will reshape the future of business. 

In an M&A context, we may see buyers try to renegotiate deals (or pull out 
completely) as a result of the effects of COVID-19 on the target and its sector. 
We also expect to see more post-acquisition disputes around MAC and MAE clauses, 
and more scrutiny of representations and warranties. Similarly, there is likely to be 
an increase in joint venture disputes with disagreements between shareholders as 
economic pressures and disagreements on strategy may cause partners to pursue 
aggressive exit strategies or seek to renegotiate terms.

As to wider trends, with many businesses suffering from cash flow issues, we are 
seeing an increase in the use of third-party funding in both litigation and arbitration 
(with various jurisdictions easing restrictions on funding arrangements in recent 
years). Parties may also be more likely to consider settlement options to avoid the 
costs of formal claims. Other areas of increased activity which are likely to have 
an impact on corporate disputes are the rising prominence of sustainability and 
ESG issues and class actions.

All of the trends highlighted are potentially of strategic significance, and there are 
interesting differences in the situation and outlook observed depending on location. 
We hope you enjoy reading the report. Your usual DLA Piper contact, or any of the 
contributors listed at the end, will be happy to discuss it with you. 
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Australia
What has been the impact of COVID-19 on corporate 
disputes so far?
Most corporate disputes in Australia are resolved through litigation in the state 
superior courts or the Federal Court of Australia. The reaction of Australian courts 
to the pandemic has also meant that ongoing disputes have been delayed (by up to 
a year in some instances) and any newly commenced claims are likely to face delays 
as the legal system seeks to catch up on the disruption caused earlier in the year.

We expect a delay to the commencement of many corporate disputes and the 
use, even if agreements do not provide for them, of alternative dispute resolution 
procedures in an attempt to preserve capital and avoid prolonged litigation. 
Litigation in Australia can be costly and time consuming. 

We are seeing a desire among clients to resolve matters on a commercial basis 
wherever possible. 

We have also advised clients in relation to potential claims around force majeure and 
MAC clauses, but there are limited examples to date of judgments from the courts 
on these topics – which would tend to indicate that they are still in the early stage 
of the dispute process (with most straightforward cases taking at least a year to 
reach judgment in Australia). 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
We do not think, from an Australian perspective, that the 2008 downturn provides 
much assistance in assessing the impact on corporate disputes arising from the 
downturn. This is particularly so as significant government support (including significant 
changes to the way corporates can pursue debts) and pressure to avoid disputes has 
been exerted from the beginning of the pandemic. This may change as time passes. 

One aspect we do expect to see repeated is a delay in action being taken to commence 
formal dispute resolution through the courts or arbitration. It wasn’t until the end of 
2009/2010 that we saw significant disputes being pursued from the 2008 downturn. 

The broader use of W&I insurance products now also means that companies are less 
likely to be retaining carriage of disputes this time around as insurers step in. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
The development and use of W&I insurance in the Australian M&A market mean we are 
seeing insurers taking carriage of disputes at an early stage in M&A related disputes. 

We continue to see shareholder class actions being commenced on the back 
of alleged continuous disclosure failures by companies. This is a bread and butter 
part of the booming class action industry in Australia, with one of the most developed 
plaintiff law firm and funding communities in the world operating here. Government 
has attempted by regulation to give companies some respite from these types 
of claims during the pandemic, but it is not thought that the changes will have a 
material impact on the number of cases that will be brought this year. 

There remains a strong focus on corporate governance – so we are seeing significant 
action being pursued by shareholders and regulators against directors whose 
conduct is thought to fall short of what is expected, either at general meetings (in the 
case of shareholders) or through the courts (in the case of regulators or class actions). 

We are also seeing an uptick in joint venture disputes, particularly where one 
participant has cashflow issues that are affecting their ongoing ability to meet 
commitments under agreements.
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Austria
What has been the impact of COVID-19 on corporate 
disputes so far?
We are seeing examples of M&A opportunities that might have been considered viable 
before the COVID-19 crisis being reassessed now, and companies are looking to alleviate 
the impact of the crisis through starting disputes. Clients often look to reverse or 
renegotiate deals that they are reassessing as a result of the crisis.

While there will be a rise in corporate disputes, particularly for deals signed before 
COVID-19, parties will be reluctant to use formal mechanisms to resolve their disputes 
given they can be lengthy and involve significant cost. There could be a good opportunity 
for third-party funders.

Many deals are not going ahead due to a lack of funding, which can lead to disputes. 
The hotel and real estate sectors are struggling in particular, as banks are unable to 
provide sufficient resources.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
The 2008 crisis was very different to the current issues faced as it was essentially 
a banking crisis, which didn’t affect the rest of the economy to the same degree. 
There were many financial disputes after the previous crisis, but now corporate 
disputes are more widespread. 

The poor outlook will lead to austerity measures, which usually put a strain on 
companies’ ability to pursue disputes (in the absence of third-party funding). A wave 
of insolvencies from the beginning of the third quarter of 2021 is expected, because 
most subsidies will likely end then due to an anticipated reduction in the prevalence 
of COVID-19.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Businesses are focusing on core businesses and trying to sell areas that aren’t core – 
we are seeing a lot of restructuring. 

There are also more active shareholders questioning what management is doing and 
instigating disputes against management. 

Shareholder disputes may increase as they usually do in economically poor situations 
as shareholders put pressure on management to pursue austerity measures and 
drive profit as much as possible. Whether and to what extent JV disputes increase will 
depend on the respective industry.

Companies are trying to close factories or move their headquarters, which will also 
lead to certain disputes. 
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Belgium
What has been the impact of COVID-19 on corporate 
disputes so far?
We are seeing parties start litigation in order to renegotiate some aspect of the contract – 
using whatever means possible to renegotiate agreements which were signed before 
COVID-19 and now seem to be more economically challenging to perform. This is the 
case in litigation in general and particularly in relation to corporate disputes. Starting 
litigation is often a strategy to renegotiate the contract. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
We are seeing that clients are more financially constrained as a result of the 
pandemic. Whereas the 2008 financial crisis was limited to the financial services 
sector, COVID-19 is having an impact on companies across all sectors, including 
insurance and construction for example. Commercial relationships more generally are 
being affected. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Before COVID-19, we saw disputes arising from badly drafted agreements, which led 
to litigation. Settlements were signed and part of the deal was to re-draft the contract 
to make it easy to understand. 

Third-party funding is not well-established in Belgium yet. We are likely to see 
companies who want to renegotiate their obligations under particular agreements 
using litigation as a renegotiation tool.

We are not yet seeing an increase in joint venture disputes. 
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Canada
What has been the impact of COVID-19 on corporate 
disputes so far?
We are seeing more material adverse change claims, which is fairly unusual in Canada. 
As a result of COVID-19, there has been some very significant M&A litigation which is 
developing the law in Canada. Over the last two to three years there has been steady 
growth in M&A litigation but over the last six to nine months there has been a significant 
increase. There have also been more issues arising between signing and completion 
which haven’t ultimately turned into formal disputes. 

There has probably been more of an appetite for clients to consider arbitration over 
litigation, and we have seen cases where the SPA did not include an arbitration clause but 
the parties agreed on arbitration subsequently.

We are starting to see more opportunistic M&A deals – where people are looking to buy 
companies for a cheaper price than they would usually pay. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
Banking regulations in Canada spared many companies the worst effects of the last 
recession. We would expect COVID-19 to have a significantly broader impact across 
the general economy. We didn’t see a lot of changes in the nature or type of M&A 
litigation after the last recession. In the M&A space there wasn’t much impact except 
for some decrease in M&A activity for a while. The previous recession didn’t really 
drive litigation in any particular direction, whereas this will probably be different. 
Canada has always been much less leveraged than the UK and the US. On the M&A 
side, we are going to be largely influenced by what happens in the US. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
The general trend is that we have seen a big increase in M&A, and disputes around 
representations and warranties, earn-outs etc. as a result. We think this trend 
will continue. 

Economic uncertainty often creates an increase in these type of disputes. 
There haven’t been many insolvencies in Canada, but over the course of the next 
year we think that there will be a growth – both in the larger M&A sphere but also 
with privately held companies that are family controlled or controlled by a small body 
of shareholders. We are seeing situations where a company needs more money and 
only one shareholder can invest it. 
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Dubai
What has been the impact of COVID-19 on corporate 
disputes so far?
We are seeing a general increase in litigation and arbitration across the board. 
We have seen claims from buyers who have made (what now appear) bad purchases 
and are seeking to rescind, in a number of sectors: there is more scrutiny of 
pre-acquisition representations and warranties, in order to seek discounts or 
compensation as a result of having bought businesses which have under-performed 
against forecasts – and (less common) some cases where sellers are pulling out 
of sales because their businesses have benefited from the present environment. 

There are a growing number of shareholder disputes, where put and call options 
are being disputed, and the DIFC-LCIA is reporting record numbers of claims. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
There are likely to be significant numbers of loan defaults, as there were in 2008. 
Like in 2008 (but for different reasons), the real estate market in the UAE is being 
adversely affected. Commercial real estate is likely to experience significant 
challenges, as well as the hospitality sector in and around places of work, as people 
stay home and businesses require less office space. There will be more insolvencies/
restructurings, as the law in this area is more developed in the UAE now. There is 
likely to be an increase in the number of fraud claims, as dubious accounting and 
other practices will be uncovered as a result of the lack of liquidity.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Third-party funding is becoming more common and is a topic of significant interest 
to businesses, as financial constraints mean that they are unable or unwilling to invest 
the sums required to pursue claims.

There are likely to be more claims, as shareholders/JV partners seek to terminate 
or seek to realise value, or to blame each other for past or present failures.

There has been an indication that 100% foreign ownership will be permitted in certain 
sectors in due course. If that happens, we are likely see some international partners 
seeking to end their JV or shareholding arrangements with local partners, which could 
give rise to disagreements as to the correct valuation of their interests.
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France
What has been the impact of COVID-19 on corporate 
disputes so far?
We have seen an increase in disputes at every stage of M&A transactions 
due to COVID-19.

Before signing deals, we have seen parties seeking litigation advice either to find 
ways to renegotiate the terms of the deal (for instance to lower the acquisition price 
or to reinforce the warranties) or, in more drastic instances, to mitigate their liability 
by ending negotiations. 

After signing, we have seen increasing demands from parties wanting to abort M&A 
transactions due to uncertainty caused by the pandemic. Both buyers and sellers 
have been prepared to take a risk with litigation in an attempt to force termination 
of the deal, despite the contractual framework preventing them from terminating. 
In particular, there have been multiple attempts by buyers to use contractual 
provisions on longstop dates to get out of signed deals. 

In such instances, parties are adopting very aggressive positions and adopting 
short-term strategies: they know that litigation will take time and that they might lose, 
but they do not want to pay the consideration now due to cash-flow difficulties.

Post-closing, we have seen increasing litigation initiated by parties trying to trigger 
warranty clauses. 

Outside of M&A transactions, we have observed tensions arising between 
shareholders, in particular concerning companies that no longer perform 
as well as before. 

The courts have been very busy, although we have fortunately been able to obtain 
emergency relief for several clients. Some corporate deals which required regulatory 
authorisations (eg anti-trust) have been delayed due to the pandemic. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
The world has changed a lot since the 2008 recession. There has been an increase in 
the regulatory aspects in the business environment. 

The government has announced massive measures to support the economy. Tension 
may appear when that support decreases. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
There have been increasing demands from clients for advice in relation to 
risk assessments and pre-litigation matters.

In general, the impact of COVID-19 is likely to result in a significant further increase in 
the volume of corporate disputes being litigated. An increase in shareholder disputes 
is expected. 

Arguments in relation to long-stop dates, MAC clauses, force majeure, and warranties 
will often be deployed. It is noted, however, that the treatment of force majeure is 
always on a case-by-case basis. 
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Germany
What has been the impact of COVID-19 on corporate 
disputes so far?
Germany enacted a new law to temporarily suspend the mandatory obligations to file for 
insolvency proceedings and mitigate liability risks for managing directors and creditors. 
The new law also mitigates the risks of managing directors as well as creditors and other 
business partners in connection with financial distress. We are expecting to see a lot of 
disputes against managing directors who do not file for insolvency when they should, 
as they will be liable. There will be many disputes where insolvency administrators or 
shareholders and creditors try to argue that decisions made by the managing directors 
were wrong. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
Unlike a number of other large economies during the 2008 global financial crisis, 
the recession in Germany was not preceded by a credit bubble. It was the collapse in 
world trade flows that led to recession in the country, and as a result the effects of the 
crisis were relatively short-lived and the economy recovered strongly.

Germany entered recession in May 2020, but the economy is recovering faster than 
was anticipated, helped by a mild and short COVID-19 lockdown, large-scale fiscal 
stimulus and Germany’s close trade links with China. Germany took various measures 
to cushion the pandemic’s economic toll.

The global financial crisis had a direct impact on financial services, but COVID-19 will 
have a much wider effect on unemployment across industries. The suspension of 
the mandatory obligations to file for insolvency proceedings has delayed this impact 
and we are likely to see the full outcome from the recession in the next few months. 
Some of our clients have done relatively well in the current climate, but if the situation 
continues much longer they will struggle.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
We have seen an increase in Germany in shareholder activism – where strategic 
shareholders try to use litigation to influence corporate policies and strategies. 

We can expect an increase in litigation because funding is now available and litigation 
funders have recently been a lot more active in Germany. Litigation funders have 
been present on the German market for a considerable time but we are seeing a 
substantial rise in the number of players on the market. Important international 
litigation funders have recently entered the German market.

We are expecting to see an increase in shareholder disputes, partly as a result of the 
funding available. It is likely that COVID-19 will lead to a lot of issues in joint ventures 
if performance is weak.
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Hong Kong
What has been the impact of COVID-19 on corporate 
disputes so far?
COVID-19 has caused one of Hong Kong’s worst economic downturns in recent history. 
It has had a significant effect on businesses across a range of sectors. Severe disruptions 
locally and internationally have led many businesses to rethink their future operating 
strategies. As a result, Hong Kong has seen a significant rise in bankruptcy and 
winding-up filings. Contractual disputes, such as breach of sale and purchase agreements 
due to disrupted supply chains, and lawsuits relating to rent arrears and distressed 
tenants seeking to exit leases, are increasing. Manufacturing, retail, hospitality and 
restaurant businesses are particularly affected. The export sector is also facing immense 
pressure as a result of the restrictions that have been in place on a global level. 

Litigation claims are more significant than ever as businesses try to safeguard 
their interests and enforce their contractual rights. However, in this challenging 
environment, we are seeing clients being more open to alternative dispute resolution 
in an attempt to settle disputes quickly – and avoid the costs of formal proceedings.

In anticipation of an upsurge of disputes arising from or relating to COVID-19, 
the Hong Kong Department of Justice has also launched the COVID-19 Online Dispute 
Resolution Scheme, which aims to support individuals and businesses affected by 
COVID-19 in resolving disputes with a monetary value below HKD500 thousand 
through negotiation, mediation and arbitration. This offers an additional option for 
parties attempting to resolve their disputes outside of courts.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
The pandemic has led to a drop in GDP and rise in unemployment in a similar way to 
the 2008 crisis, but the two downturns are very different. The 2008 crisis was caused 
by excessive risk-taking in financial institutions, whereas COVID-19 is a one-off event. 
Businesses will experience similar cash flow problems though, and there is likely to be 
a rise in the number of insolvency and bankruptcy actions.

We do not expect to see an increase in the same types of disputes that resulted 
from the 2008 financial crisis. However, we do expect businesses and individuals to 
experience similar cash-flow problems. It likely we will see an increase in insolvency 
and bankruptcy actions in the Hong Kong courts in the next 12 to 18 months as the 
number of Hong Kong bankruptcies is reported to be at its worst since the SARS 
epidemic in 2003. 

We are optimistic that Hong Kong’s economy will bounce back once relevant 
restrictions are lifted. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Recognition and assistance to PRC administrators in cross-border insolvency – 
following the judgment in Re Joint and Several Liquidators of CEFC Shanghai 
International Group Limited [2020] HKCFI 167 in January 2020. This is the first 
case where the court has granted a recognition and assistance order to Chinese 
administrators, appointed in a non-common law jurisdiction, who were seeking 
to stay garnishee proceedings started by creditors following a default judgment 
obtained against CEFC. This decision demonstrates that the Hong Kong court is 
prepared to adopt a flexible approach in cross-border insolvency.

In October 2019, HKIAC enforced the Arrangement Concerning Mutual Assistance 
In Court-ordered Interim Measures In Aid of Arbitral Proceedings by the courts 
of Mainland and Hong Kong (Arrangement). HKIAC has already processed many 
applications made to the Mainland courts for interim measures, with 32 applications 
processed as of October 2020 for arbitrations seated in Hong Kong involving 
commercial, corporate, financial, maritime and professional services disputes. 
To date, the successful applications were for asset preservation only and not those 
for conduct and evidence preservation. One reason for this may be due to the 
generally high standard imposed by the Mainland courts for granting the two orders. 
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Nonetheless, considering the majority of the applications were made for asset 
preservation (29 out of 32), the Arrangement will likely remain a popular mechanism, 
particularly for foreign parties to arbitrations seated in Hong Kong seeking to protect 
their interests in the PRC. 

In view of the efficient process by HKIAC and the Mainland courts, we expect the 
number of mutual assistance applications will continue to increase. According to 
the latest statistics issued by HKIAC, the Mainland courts on average took 14 days 
from the receipt of the complete application to issuing of a decision, though the 
pandemic may increase the processing time. Currently the Arrangement is available 
to parties in arbitrations seated in Hong Kong before six qualified institutions, 
including HKIAC, CIETAC and ICC, and the list may be expanded subject to future 
considerations by the Department of Justice. 

Third-party funding of arbitration is now permissible in Hong Kong, which is likely 
to have an impact on the market and parties’ decisions as to whether to start 
proceedings. Although contingency fee arrangement for lawyers and law firms 
remains prohibited in Hong Kong, it may be relaxed in the future following the 
recommendations made by a sub-committee of the Law Reform Commission. 

Chinese companies are taking a more direct approach to controlling joint ventures, 
especially when global travel restrictions prevent foreign investors from remaining in 
the country. The trend is expected to continue as long as the global economic outlook 
is negative, particularly while tension remains between the US and China.

There has been a sharp increase in insolvency cases involving not only startups but 
also listed companies affected by the widespread economic depression. 

Given many companies are suffering from a significant financial downturn as a result 
of COVID-19, it will inevitably lead to disagreements between shareholders and/or 
directors. Disputes may arise where: (i) shareholders try to exercise their contractual 
buy/sell rights under shareholder or joint venture agreements, (ii) majority 
shareholders make financial decisions that reduce dividends or cause a reduction 
in share value despite the disagreement of minority shareholders, (iii) companies 

fail to pursue litigation due to lack of funding, or (iv) there are disagreements with 
management. COVID-19 often accelerates the exposure of such issues, with the result 
that actions need to be taken more quickly.
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Ireland
What has been the impact of COVID-19 on corporate 
disputes so far?
We expect corporate disputes to increase due to COVID-19. However, the indications 
are that companies are maintaining a holding pattern for the time being (until they 
have greater visibility of the timeline and commercial conditions under the new 
normal) before triggering disputes clauses. There is no evidence of an increase in 
disputes being referred to court yet. The notable exception to this is the insurance 
industry, but these are primarily coverage disputes brought by policyholders. 

M&A activity dwindled in 2008 and at the start of the COVID-19 pandemic; however, 
now we are seeing more transactions and a more collaborative approach, as people 
are reluctant to walk away from deals. 

Contracts with payment mechanisms tied to financial performance (eg share buyout 
agreements and director remuneration agreements) will likely give rise to disputes 
due to the significant financial downturn and loss of revenue for these companies. 
Shareholder claims concerning corporate mismanagement and claims arising from 
corporate restructurings also appear likely. We can also expect greater regulatory 
scrutiny (eg business conduct, capital adequacy and disclosure obligations). 
While there may be some limited leeway due to the extenuating circumstances, 
it could give rise to regulatory investigations and possible enforcement action down 
the line. We also expect to see more class actions in a shareholder context.

Disputes clauses in Irish law agreements mainly provide for litigation (rather than 
arbitration), and include a variety of dispute escalation mechanisms. Most disputes 
settle at an early stage; however, those that don’t settle often end up in the courts. 
Certain industries (such as construction, utilities and infrastructure) favour arbitration 

clauses, but usually in relation to their commercial operations rather than their 
corporate arrangements. While some clients may be more willing to take a pragmatic 
view and seek to settle early, financial constraints due to COVID-19 (if sufficiently 
serious) may have the opposite effect and increase the likelihood of litigation if the 
parties feel they have “nothing to lose.”

What happened during the previous recession in this 
jurisdiction and will it be repeated?
Trends from the previous recession will be very relevant to the current context. 
Overall there was a notable increase in corporate litigation during the last recession 
(which broadly coincided with the growth of Ireland’s Commercial Court – which had 
been established four years earlier). One difference we expect from 2008 is that 
certain sectors will be more significantly affected than others as a result of COVID-19. 

The previous recession also resulted in a marked increase in regulatory activity and a 
reinforcement of statutory powers to investigate and pursue alleged infringements. 
Those powers remain in place and are likely to be used by regulators in the context 
of COVID-19.

A decrease in new M&A and private equity activity may again (as in the previous 
recession) translate to an increase in litigation concerning ongoing deals and pricing 
models. We expect there will be more emphasis on de-risking deals from a seller 
perspective, resulting in an increased occurrence of deferred consideration and 
earn-out structures.
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What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Brexit remains a significant influence on corporate activity and planning in Ireland. 
The immediate effects of corporate relocations and new transnational structures 
have not yet given rise to significant disputes trends or corporate regulatory actions, 
but this is a significant possibility, particularly from this year onwards. In particular, 
we expect to see increased regulatory oversight in the areas of outsourcing, 
anti-money laundering obligations, conduct risk, fitness and probity and the new 
senior executive accountability regime.

The establishment of the specialist Commercial Court (as a division of the High Court) 
introduced a stricter case management framework for high-value corporate disputes. 
Although the costs of high-value litigation largely remain the same, the speed and 
efficiency of the Court has resulted in an increase in corporate and commercial 
disputes being referred to court. The success of the Commercial Court coincided 
with the last recession (which resulted in a greater recourse to litigation) but the 
number of cases had dropped significantly in the period of economic growth (broadly, 
2015 to 2020). We expect to see a marked increase in the number of cases in the 
Commercial Court as a result of the effect of COVID-19. In addition, there has been an 
increase in alternative dispute mechanisms in commercial agreements; for example, 
requiring issues to be considered at different organisational levels, or involving expert 
determination, before court proceedings can be commenced.

We expect to see more shareholder disputes as a result of businesses in various 
sectors being cash-starved due to the crisis, and capital calls being made on 
shareholders. Certain joint venture partners may also be unable to deliver on their 
obligations under the joint venture agreement as a result of the impact of COVID-19 
(for example, if they are experiencing supply chain issues), which could undermine 
the viability of the venture and result in disputes among the shareholders. Limited 
access to external financing is also likely to increase pressure on the shareholder 
stakeholders and, ultimately, may lead to an increase in disputes in this area.
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Italy
What has been the impact of COVID-19 on corporate 
disputes so far?
We expect there to be an increase in disputes relating to breaches of contracts, including 
in an M&A context. We have been advising clients in relation to the enforcement of MAC 
clauses as a result of the issues caused by COVID-19. We also expect to see an increase in 
disputes over real estate investment, renegotiation duties and loan defaults. 

We noticed that clients were keen to expedite the progress of disputes at the start of the 
pandemic, and now we are seeing that they are more inclined to enforce guarantees, 
insurance policies and escrows rather than seeking interim measures to attach the 
counterparty’s assets. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
In 2008 we saw a material increase in the number of disputes, in particular relating to 
breaches of contract, loan defaults, attempts to withdraw from preliminary contracts 
or investments and guarantees enforcement.

One difference now is the role and application of good faith and renegotiation duties. 
There was a reference made to such principles by the emergency regulation enacted 
by the government to preserve and maintain existing contracts. 

In Italy, the good faith principle applies to all contracts and obligations. Where 
contracts include a force majeure clause providing for cases of “unforeseeable, 
extraordinary and exceptional events,” the Italian government has introduced new 
laws to ensure that where an inability to perform the contract is due to COVID-19, 
this can trigger force majeure. This means that no fault is attributed to either party 
and the terms of the contract may be renegotiated. 

Such principles found application in particular in relation to lease contracts where, 
in addition to the tax benefits in favour of commercial rent in the lockdown period, 
case law has imposed renegotiation duties on parties facing extraordinary and 
material change to the original conditions.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
We are seeing an increase in professional liability disputes against directors 
and auditors.

If the special measures and temporary measures enacted by the government 
(for example, suspension of bankruptcy declarations, freezing of losses caused 
by COVID-19, a ban on dismissals and redundancy funds) lead to bankruptcy 
declarations, we expect to see a subsequent increase in related litigation (such as 
D&O liability cases).

We are seeing more shareholders’ disputes (where one of the shareholders wants to 
exit the company) which are affected by the negative effect of the pandemic. 

Recently, the government also extended the extraordinary provisions relevant to the 
freezing of COVID-19 losses, deferring (for a period of up to five years) the duties 
of recapitalisation in relation to the reduction of capital below the minimum.
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Netherlands 
What has been the impact of COVID-19 on corporate 
disputes in this jurisdiction?
We have seen an increase in M&A disputes. Some buyers have litigated in an attempt 
to abort their transaction or renegotiate the purchase price by arguing that COVID-19 
triggers a MAC clause or that it is an unforeseen circumstance that justifies an 
adjustment to the purchase price.

Dutch courts have shown reluctance to intervene and award buyers’ claims. 
However, buyers may be encouraged by some high-profile success stories, 
for example:

• As a result of COVID-19, a Dutch court refused to order a large Dutch travel agency 
to complete a transaction in accordance with the SPA pursuant to which it would 
have acquired another travel agency.

• A private equity firm successfully negotiated a substantial discount on its 
acquisition of a Dutch bank. 

We have seen a variety of claims that could lead to either a clean abortion of the 
transaction (ie without a break fee being due) or a lower purchase price. Some of 
these claims seem to be initiated with the goal of causing a nuisance, not obtaining 
a judgment. In this respect, we also expect an increase of settlements outside court. 

The cost of Dutch formal proceedings are relatively low. Some parties start formal 
proceedings as a mechanism to later settle. There is no “loser pays” rule, and there 
are no cost penalties if parties refuse to settle, so it is often worth attempting 
litigation even if the case is not strong.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
During the previous recession, many banks had liquidity and solvency issues. 
However, the government did not have financial aid packages in place for companies 
other than financial institutions. As a result, non-banking companies suddenly found 
themselves without financing. 

The big difference with the current crisis is that the government has created 
extensive financial aid programs to support companies in the short term. Banks have 
also publicly committed to be part of the solution instead of part of the problem. 

In our view, the last crisis was of a much more structural nature. This crisis seems to 
have an ad hoc effect and appears to be more temporary. Government and financial 
institutions have shown willingness to support viable businesses. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Over recent years, we have seen an increase in litigation where NGOs have 
litigated against large corporates to enforce human rights standards and promote 
corporate social responsibility. They initiate litigation through regular court 
proceedings or by initiating a procedure with the Dutch National Contact Point, 
an independent governmental organisation that promotes businesses’ compliance 
with the OECD Guidelines.
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One important case in this respect is the Urgenda foundation, a climate activist 
organisation, which successfully obtained a judgment against the Dutch government. 
It was established that the government has obligations to urgently and significantly 
reduce emissions in line with its human rights obligations. This judgment was upheld 
on appeal and finally also upheld by the Dutch Supreme Court.

In addition, minority shareholders’ information rights are becoming more 
recognised by courts. Courts have ruled that shareholders are entitled to more 
information (i.e. more frequently, at an earlier stage and containing more detail). 
Part of the duty of care of the company and majority shareholder is to proactively 
promote transparency and inform minority shareholders of relevant developments, 
particularly in the absence of a General Meeting of shareholders.

We expect an increase in shareholder and JV disputes as a result of the crisis. 
The government’s financial aid programmes in response to COVID-19 have kept 
many companies operating in the short term. However, we expect that, when the 
government programmes terminate, many companies will find themselves in financial 
difficulty, which is often fertile ground for disputes. They may, for instance, result in 
diverging views on the company’s strategy, which in turn may lead to shareholder 
and JV disputes. 

Also, we expect an increase in distressed M&A and hostile takeover attempts. Private 
equity firms and institutional investors are reported to have substantial reserves. 
We anticipate those parties will make unsolicited offers for companies which find 
themselves in financial difficulty, hoping to acquire them against a (substantial) 
discount. Hostile takeovers often lead to shareholder litigation, initiated by 
shareholders who want to force the company’s board to cooperate with the bidder. 
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New Zealand 
What has been the impact of COVID-19 on corporate 
disputes so far?
The biggest impact in New Zealand for corporate disputes has been significant delays 
in cases proceeding to a hearing. The COVID-19 pandemic and resulting lockdowns in 
New Zealand (while relatively short in comparison to other countries) put pressure on 
the Court system and has resulted in a significant backlog of cases.

We have seen an increase in merger activity in New Zealand, but to date this has 
not resulted in a higher number of warranty claims or other related disputes. These 
remain at a steady level. 

We have not experienced any general increase in corporate disputes and corporate 
parties appear to be acting pragmatically in managing and resolving disputes without 
the need to issue proceedings.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
Following the global financial crisis in New Zealand, there was a general increase 
in corporate disputes. There were also a number of cases taken by the financial 
regulator (the Securities Commission and then the Financial Markets Authority (FMA)) 
against directors of failed finance companies.

This resulted in an overhaul of the regulation of financial markets in New Zealand, 
and we do not anticipate the same level of litigation arising in this sector as a result 
of COVID-19. However, we do note that, due to a number of other pressures, there is 
an increase in enforcement actions being taken by the FMA and we expect this trend 
to continue. 

We do not expect a significant correlation between the global financial crisis and 
the COVID-19 pandemic regarding corporate disputes. The COVID-19 pandemic 
is expected to give rise more to traditional corporate/commercial disputes, 

particularly in industries disproportionately affected by the pandemic (eg the retail, 
hospitality and leisure sectors), rather than actions relating to complex financial 
products and failures within the financial services sector.

What trends are emerging in relation to disputes 
in this jurisdiction, as a result of COVID-19 and 
more generally?
We are continuing to see increased action by the financial services regulator, the 
Financial Markets Authority, and we expect this trend to continue for a number of 
factors unrelated to COVID-19. 

We also expect to see greater use of third-party funding in New Zealand as the 
regulatory regime for litigation funding is reviewed, and more funders enter 
the market. This may also result in an increase in class actions. There have 
been very few class actions pursued in New Zealand to date, but increased access 
to third-party funding and a review of the regulatory regime is likely to make class 
actions more attractive.

The delays within the Court system have also made alternative forms of dispute 
resolution, such as mediation and arbitration, more attractive for resolving corporate 
disputes, as well as increased use of virtual hearings, or witnesses being able to give 
evidence remotely.

We have not currently seen an increase in insolvency-related litigation, but we expect 
that this will grow over the next 12 months in sectors hardest hit by the pandemic 
(tourism and hospitality in particular), as government support comes to an end.
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Poland
What has been the impact of COVID-19 on corporate 
disputes so far?
We are seeing more disputes around MAC clauses. Parties are looking for grounds on 
which they can abort their transactions. 

We are finding that parties are less interested in settlement and are ensuring that they 
have sufficient legal budget for litigation.

We have handled several post-M&A disputes concerning price adjustment based on 
rebus sic stantibus clauses or under Polish statutory law, which provides similar grounds. 
The COVID-19 pandemic affected many sectors directly and at the same time led to 
some extraordinary legislation being introduced into the legal system. For this reason the 
terms of many transactions (in particular those needing a few stages to be completed) 
were affected. It is fair to say that a general tendency of courts and arbitration tribunals 
is to accept, to some extent, that in the current climate, the initially agreed terms may 
require modification. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
In the 2008 crisis, MAC clauses were not as important because the parties did not 
want to abort the transaction – they simply wanted to continue and try to adjust 
the price. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Sellers (especially private equity) tend to use insurance to cover the warranties and 
representations given. Before that, sellers were taking the risk themselves so now the 
pressure is taken off them slightly and the insurers are involved early where there are 
potential claims. 

We are seeing an increase in shareholder and JV disputes – especially in the 
construction sector. It is fairly sector specific, and there tends to be more M&A 
disputes in other sectors. 

Now with markets slowing down, contracts will be reviewed more carefully to improve 
businesses’ financial situations. 
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Russia
What has been the impact of COVID-19 on corporate 
disputes so far?
We expect an increase in corporate disputes as well as general commercial disputes 
and insolvency proceedings due to the current financial difficulties. 

Specific legislation was adopted in Russia in 2020: a bankruptcy moratorium, 
an extended timeframe for General Meetings and other corporate procedures, 
and liberalised requirements for the net asset value. This legislation softens and 
postpones the negative financial consequences of the COVID-19 pandemic. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
The 2008 financial crisis saw an increase in regulatory, administrative, tax and 
customs disputes initiated by state authorities. It also led to many general commercial 
disputes (including non-payment and defaults under supply, finance, and services 
agreements), construction disputes and insolvency proceedings. We expect the same 
effect post-COVID-19.

We also expect clients to carefully consider the legal fees and costs associated with 
litigation/arbitration. 

However, the 2008 global or regional economic crises are not completely comparable 
to the current situation; the effect and consequences of COVID-19 pandemic are 
more widespread in terms of geographies and sectors.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
The key trends can be summarised as follows:

• the increasing number and value of disputes relating to the liability of beneficiaries 
and company management;

• referring disputes to Russian courts, Russian arbitration institutions or eastern 
arbitration institutions (eg HKIAC, SIAC); and

• continued uncertainty around sanctions, and a need for companies to 
adapt accordingly.
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Singapore
What has been the impact of COVID-19 on corporate 
disputes so far?
Parties have been, and will be, keen to renegotiate agreements. They will also look to 
rely on the representations and warranties given and force majeure clauses in light of 
the change in conditions caused by COVID-19. This consideration is likely to focus on 
MAC clauses. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
This crisis will be different because it will have more long-term ramifications: there is 
a lot of restructuring and re-regulating around the way people do business. We think 
we will see more disputes, but at the moment businesses remain cautious and tend 
to consider other options before getting involved in formal proceedings. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
In the international arbitration sphere, we are seeing a higher number of JV and 
shareholder disputes.

In terms of sectors, the increase in disputes has focused on real estate, hospitality, 
and to some extent gas. 

Before COVID-19, M&A insurance had already established greater penetration in the 
Asian market, and this is increasingly becoming part of the discussion. We expect to see 
an increase in claims against W&I policies as claiming against the sellers themselves 
may not always be successful. 
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South Africa 
What has been the impact of COVID-19 on corporate 
disputes so far?
We have seen an increase in disputes relating to interim undertakings and material 
adverse change clauses, as parties attempt to exit transactions that were concluded 
before the COVID-19 pandemic and are closing during the pandemic in South Africa. 
These claims are being, and are likely to be, resolved through (i) negotiation and 
commercial settlement; (ii) arbitration; or (iii) expert determination. Courts may play a role 
if urgent interim relief/injunctions are required but this is less likely.

Over the first year of the pandemic, clients (even those who are usually more inclined 
to litigate) have often preferred to settle their disputes. This is partly for cost-saving 
purposes but also reflects a shift in approach. Looking to find solutions during the 
pandemic has compelled parties to be open to settlement and aim for win-win solutions. 

In addition, the parties may still want to proceed with the transaction (the underlying 
rationale for purchasing the business remains) albeit on different terms – often including 
a cheaper price. In these cases, dispute resolution mechanisms are frequently being used 
strategically to encourage an amicable resolution.

The regulators have been very active during the COVID-19 pandemic. We are seeing that 
the position taken by clients in corporate disputes is now more informed by the position 
of regulators and any action that regulators have taken or may take in future. There is 
less appetite for risk in this regard.

Over the coming year of the pandemic, we anticipate an increase in corporate disputes, 
as the moratoria and indulgences provided to corporate entities (whether statutorily 
or through contract) come to an end and the true financial impact of the pandemic 
is experienced.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
South Africa was somewhat shielded in the 2008 recession. That said, during 2008, 
clients generally pursued disputes relating to high-value and low-value claims rather 
than mid-range disputes. The economic recovery in South Africa is expected to last 
from 2022 to 2026 and the negative impact of COVID-19 is anticipated to remain with 
us for some time.

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
Most M&A disputes are referred to arbitration – unless urgent relief is sought. Parties 
prefer to choose their decisionmaker and secure the protection of the confidentiality 
of arbitration proceedings. There have generally not been delays in forming 
arbitral tribunals, with preliminary hearings and hearings taking place virtually in 
most instances. Corporate disputes are otherwise generally being referred to the 
Commercial Court of the High Court of South Africa in Johannesburg and Pretoria, 
where proceedings are also being managed and hearings held virtually. 

We are expecting to see an increase in shareholder disputes, as financial 
constraints put pressure on the parties and they may look to resolve them formally. 
These financial constraints have also resulted in an increase in business rescue 
proceedings, which is expected to continue, and is expected to result in an increase 
in liquidation proceedings. 

There may also be an increase in the use of third-party funding to resolve M&A 
disputes without any cashflow consequences. 
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Spain
What has been the impact of COVID-19 on corporate 
disputes so far?
We are going to see the real impact of COVID-19 in the next few months, and we have 
started to see the early effects in contracts. We are expecting a significant increase of 
insolvency proceedings and finance and corporate restructurings. We are receiving 
a lot of questions from clients about how they can renegotiate contracts or start the 
litigation process to renegotiate their contracts during COVID-19.

We are not seeing that companies are looking for any type of settlement. Companies 
are, however, considering that they may struggle to afford litigation, so they are 
thinking before making the decision to commence claims. 

What happened during the previous recession in this 
jurisdiction and will it be repeated?
It is a completely different situation because the previous crisis was focused on 
one specific sector. This is the first real global crisis not just in terms of jurisdictions 
affected but also the sectors affected – there is no sector that hasn’t been affected by 
this crisis. Of course there are sectors that are more affected (for example, the travel 
industry), but no single sector can say it has not been affected by the crisis. 

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
We are starting to see in financial contracts that parties are trying to enforce warranties 
because of COVID-19, and tribunals are putting up obstacles to that enforcement 
by applying a long-standing legal principle. This is a trend we are seeing in the lower 
tribunals, but we will need to wait for the Supreme Court to make a ruling on this. 

We expect many more financial disputes with banks as liquidity is now a real issue 
for companies. We are expecting a slight increase in litigation within the banking 
sector. The other big trend is insolvencies – they are expected to grow significantly 
in the future. The size of the companies involved in these insolvency cases is going 
to be different to what we are used to seeing because all companies are affected 
by COVID-19. 

Third-party funding is likely to be affected by the lack of liquidity that companies are 
facing as a result of the COVID-19 pandemic. 

A lot of deals stopped due to COVID-19 in the early stages of the pandemic, so all 
of these deals are potential litigation cases. All restructuring agreements that were 
ongoing were completely interrupted during COVID-19, so clients are still considering 
whether to start renegotiations or commence litigation. 
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Sweden
What has been the impact of COVID-19 on corporate 
disputes so far?
We have seen a slight increase in corporate disputes arising from COVID-19. The general 
economic impact of COVID-19 has perhaps been a little less dramatic in Sweden than 
in other markets as there wasn’t a full lockdown. The IT infrastructure in Sweden is very 
well developed, which has allowed many people to work relatively easily from home; 
thus keeping businesses running almost as usual. Bankruptcies have been lower than 
expected, but the hospitality and entertainment industries have been hit very hard. 
And as governmental support decreases, we are likely to see more economic distress 
and disputes.

The years leading up to the pandemic were very busy for corporate transactions, which 
often included pricing mechanisms based on forecasts for the coming years. Due to 
the effects of COVID-19, these mechanisms have been distorted, resulting in disputes. 
Force majeure and MAC/MAE clauses also seem to be invoked more often.

COVID-19 is also driving insurance-related disputes where clients in the hospitality and 
entertainment industries are seeking compensation for restrictions/standstill.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
Because of the banking crisis in the 1990s, the Swedish financial market was relatively 
well equipped to deal with the 2008 global financial crisis. The effects in Sweden were 
more indirect as the economy is export dependent. But state finances are very stable, 
and the government is not afraid to stimulate the economy as needed. 

The direct effect to the euro debt crisis was also comparatively mild since Sweden is 
not part of the Economic and Monetary Union. Based on a relatively solid financial 
standing and an activist approach, the government has been able to mitigate the 
effects of these previous crises and hopefully this will also be possible this time.

What trends are emerging in relation to disputes 
in this jurisdiction, as a result of COVID-19 and 
more generally?
One obvious trend is the increase in virtual hearings, both in full and in part. 
It has long been accepted to give oral testimonies by video link etc, but during the 
pandemic entire arbitral proceedings have been conducted by video link, with parties 
and the Arbitral Tribunal in different parts of the world. In the courts, hearings have 
been going on as usual but with precautions taken. 

There have been cases where virtual hearings in arbitrations have been held despite 
objections from one of the parties. There are examples where these awards have 
been challenged before the court of appeal. These cases are still pending.
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UK
What has been the impact of COVID-19 on corporate 
disputes so far?
We are already acting on a significant number of corporate disputes arising from or 
affected by COVID-19. The economic impact of the pandemic is likely to result in a 
substantial further increase in the volume of corporate disputes being litigated and 
arbitrated in England and by reference to English law. This is likely to gather pace as 
governmental support decreases.

The economic viability of corporate transactions conceived before the pandemic has 
come under increased focus from purchasers who may have acquired a target that is 
a less attractive proposition in light of the global economic pressures. In this context, 
there have been examples of purchasers seeking to exercise MAC/MAE clauses, 
and early signs of a rise in warranty and indemnity claims, claims relating to deferred 
consideration/escrow and other breach of contract claims as target businesses 
underperform against forecasts.

COVID-19 is driving an increase in shareholder and joint venture disputes. 
Where the financial health of joint venture companies declines as a result of 
COVID-19 related issues, shareholders seek ways to adjust the balance of power 
within the joint venture, to extricate themselves from it entirely (e.g. through the 
exercise of “deadlock” provisions in joint venture agreements) or to increase their 
stake in the company.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
It took some time for the full effects of the 2008 global financial crisis on corporate 
disputes to filter through. Similarly, the effects of COVID-19 on the sector may not be 
felt fully (in terms of claims being commenced) for six to twelve months. 

That said, early indications suggest that some elements of the 2008 global financial 
crisis will be repeated. For example, we are already seeing a rise in fraud work as 
businesses take a closer look at their balance sheets and underlying financials. 

The impact of COVID-19 is, however, likely to differ from 2008. That recession 
derived from a crisis of liquidity and therefore resulted in a glut of complex financial 
services disputes, many involving bad loans, defunct financial services products, 
and credit-linked derivatives. While we are seeking an uptick in disputes in the 
financial services sector (for example disputes concerning margin calls, loan defaults, 
etc), the COVID-19 pandemic is expected to give rise more to traditional corporate/
commercial disputes, particularly in industries disproportionately affected by 
the pandemic (e.g. the retail, hospitality and leisure sectors). 

What trends are emerging in relation to disputes 
in this jurisdiction, as a result of COVID-19 and 
more generally?
We are continuing to see the inexorable rise in both the availability and popularity 
of third party funding and an increase in the sophistication of the products being 
offered, including DLA Piper’s non-exclusive arrangement with publicly-listed funder 
Litigation Capital Management (LCM), and Aldersgate Funding Limited, to offer clients 
access to a litigation fund of GBP150 million, on market-leading terms. 
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The long-term impact of Brexit will not be known for some time, but in the 
short-term there is likely to be an increase in legal action arising from the disruption 
to the flow of goods and services between the UK and EU. Some sectors in particular 
will experience financial difficulties which will inevitably lead to further commercial 
and corporate disputes. On a practical level, we are seeing many queries from clients 
in relation to the impact of the changes to the legal and regulatory regime governing 
jurisdiction and enforcement of judgments. While there is unlikely to be a widespread 
move away from English law, there may be a shift away from the courts toward 
arbitration (with its more unified enforcement regime) as the preferred method of 
dispute resolution. 

The effects of COVID-19 are also likely to accelerate the growth of class actions and 
the circumstances in which businesses are threatened with them, and companies 
will need to react accordingly: the size of, and negative publicity associated with, 
such disputes may be significant, if not managed effectively.

We are seeing greater focus on sustainability, environmental, social and 
governance (SESG) issues in business. Ethical investment is developing as a key 
issue for businesses, alongside climate change and human rights responsibilities. 
Coupled with a general rise in shareholder activism, this may lead to further disputes 
if businesses do not take appropriate steps to comply with those responsibilities. 

The pandemic forced the significantly increased use of virtual court and arbitration 
hearings, and this is likely to continue for the foreseeable future. This may lead to a 
long term trend towards courts and arbitral tribunals being seen as a process rather 
than a place.

When Government support is eventually fully withdrawn, many businesses will not 
be financially robust enough to withstand the economic and related challenges that 
COVID-19 presents. We therefore also expect that this negative environment will 
cause a rise in both insolvency-related disputes and contentious restructurings.
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US
What has been the impact of COVID-19 on corporate 
disputes so far?
In the initial stages, we saw a number of cases challenging signed (but not yet closed) 
transaction agreements (MAC/MAE related cases), a significant number of books 
and records actions seeking to investigate corporations’ responses to COVID-19, 
challenges to financing transactions, and securities law cases. There are a series 
of lawsuits in Delaware, which generally sets the precedent in the US for corporate 
governance, in which buyers are aggressively trying to get out of deals because the 
business plan has now fallen through. COVID-19 may be used as a material adverse 
event in those matters. 

As a balancing factor, the decrease in the number of transactions, especially those 
involving public companies, has served to decrease the opportunities for plaintiffs to 
file suit. 

Experience shows that every time there is an economic crisis, there is a rise in claims 
from cash-strapped companies which need to ensure cash is brought/kept in the 
business. In particular, the current economic pressures create fertile ground for 
potential representation and warranty claims. If a COVID-19-related issue has not 
been disclosed, it could lead to claims, and the parties will look for legitimate means 
to terminate the relationship. Parties will become more creative in the ways they 
develop claims. Issues may originate from COVID-19, but parties may dig for reasons 
to say the relationship was deteriorating before the pandemic and look for a way to 
tie the contract to the pandemic. 

The courts are open and operating except for jury trials. However, while courts 
continue to function, restrictions on in-person gatherings as well as blanket 
extensions have delayed many matters and complicated discovery. The overall impact 
of this has been to delay a significant number of pending matters, especially those 
requiring a trial. There will be some heavy pressure from judges to settle cases in 
order to reduce the backlog.

What happened during the previous recession in this 
jurisdiction and will it be repeated?
While many factors differentiate the current crisis and the last recession, examining 
litigation arising out of the last recession is instructive in understanding today’s 
situation. Litigation arising out of the last recession was diverse, wide-ranging, 
and continued for an extended period of time following the initial crisis. It included 
fiduciary duty lawsuits, securities fraud, and transactional disputes, as well as disputes 
arising out of financing issues and fall-out from bankruptcies and restructurings. 
Similar lawsuits are likely to arise (and, in some cases already have arisen) from the 
impact of COVID-19. However, the last crisis was particularly driven by financing 
issues; at least for the time being, the credit markets remain relatively robust for most 
corporations. While the long-term implications are difficult to predict, a prolonged 
recession will put pressure on many companies –potentially leading them to seek an 
exit or transformative transactions while increasing risk from dissatisfied investors.



29

DLAPIPER.COM

What trends are emerging in relation to disputes 
in this jurisdiction as a result of COVID-19 and 
more generally?
We have received a steady line of cases denying business interruption cover and 
we are likely to see more. 

There has been a shift in the US away from state law claims to federal securities 
law claims challenging disclosures in mergers and similar transactions. In addition, 
there has been a decrease in appraisal claims and fiduciary duty claims challenging 
mergers, while plaintiffs’ lawyers have placed an increased focus on derivative claims, 
mostly unrelated to mergers.

We have seen a marked increase in litigation related to post-closing disputes such 
as those over earn outs as well as representations and warranties. While these shifts 
are significant, core breach of fiduciary duty claims continue, especially those related 
to controlling stockholder and related party transactions. These claims also continue 
to be expanded by the inclusion of additional defendants through alleged aiding and 
abetting claims. 

The current situation has created extensive dislocation, especially in industries such 
as energy and certain portions of real estate and retail. Dislocation often increases 
frustration from investors and JV partners and may result in a corporation taking 
more extraordinary steps, all of which may lead to litigation. In particular, we have 
noticed an increase in disputes involving alternative entities as those forms are more 
commonly used and such entities are not immune to the impact of COVID-19.



30

CORPORATE DISPUTES TRENDS REPORT 2021

Our Corporate Disputes group
DLA Piper’s leading Corporate Disputes team are dedicated to resolving our clients’ 
most complex and sensitive business disputes across the globe. We have extensive 
experience in advising companies, investors, shareholders and directors on 
transactional, shareholder and boardroom disputes and offer commercial 
solutions to minimise the impact on business with maximum efficiency.

We advise at all stages from (and frequently before) the inception of your dispute and, 
where it supports your strategic objectives, seek to avoid legal proceedings by way of 
negotiation and alternative dispute resolution. Our global team has comprehensive 
experience of representing clients before all of the world’s major commercial courts 
and arbitral institutions.

Corporate disputes group
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