Solutions within the legal and operational toolkit for businesses in Retail (and the supply-chain)
to enhance resilience

By Peter Manley and Chloe Ball Warning signs of supplier/customer financial distress Options to protect your goods/exposure

The Government's roadmap out of lockdown signals a return to trading for a number
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) A ) * Spurious/unjustifiable claims. credit insurance available?
particularly in relation to non-payment of rent. :
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Review of financial position and payment terms.

Certain businesses have adopted a variety of measures to address levels of accrued of credit insurance, pending
debt and liquidity shortfall and mitigate the effects of the pending withdrawal of winding up proceedings. Monitor/review level of credit exposure.
Government support measures, ranging from early engagement with lenders to

formal restructuring procedures compromising creditors, such as Company Voluntary
Arrangements or the new Restructuring Plan. The key takeaway is that early action
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. . . The Corporate Insolvency and Governance Act 2020 impacts a number of typical rights Where concern is identified with regard to customer or supplier financial distress, early action is key to avoiding
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In addition, UK legislation (the Corporate Insolvency and Governance Act 2020) brought ) ) ) )
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Galvanizing your business against supply chain early engagement with a key supplier in

. . . . or threat of early enforcement action/
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Businesses in the sector stand to protect substantial value by: (i) taking early action

. . financial distress.
commencement of insolvency proceedings;

to assess critically their potential exposure to supplier and customer insolvencies;

(ii) reviewing whether legal protections in supply contracts may be ineffective in light
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